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Here's the
reality

$1.7 Trillion
$1.6 Trillion
. $1.5 Trillion
il $1.45 Trillion
- I I
2017 2018 2019 2020 2021

Global Business Travel Spending

40%

38.5%
34.7%

36.8%
3 - .

2017 2018 2019 2020 2021

Global Smartphone Adoption

. In-person meetings

. Phone & video meetings

Time
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Personal
Effect
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Effectiveness
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Why is this
happening?
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Demand for Efficient
Importance of Business Methods
Physical Presence
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Seamless
interactions

Beame Is an
extended reality
(XR) collaborative
experience which
delivers lifelike
communication by
teleporting people
and content into
your real-world
environment.

Automotive Sales Representative via Telepresence

This video demonstrates how customers may experience their dream car in full fidelity
without stepping into a showroom, while having their questions answered in front of them
by a car dealer.


https://beame.me/
https://beame.me/
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Ubiquitous
Access

As a device agnostic
solution, participants
connect through XR
glasses, tablets and
smartphones.

From day one, we
focused on
practicality and
designed with
mobile accessibility
In mind.
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Available on Store

HoloLens 2

Available on Store

s’

10S

Available on Store
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Android

Available on Store



https://play.google.com/store/apps/details?id=com.Aetho.Beame&hl=en_US&gl=US
https://apps.apple.com/us/app/beame-telepresence/id1538360498
https://www.microsoft.com/en-us/p/beame-telepresence/9nnhxfrgbcms?activetab=pivot:overviewtab
https://world.magicleap.com/en-us/details/com.aetho.beameapp
https://world.magicleap.com/en-us/details/com.aetho.beameapp
https://www.microsoft.com/en-us/p/beame-telepresence/9nnhxfrgbcms?activetab=pivot:overviewtab
https://apps.apple.com/us/app/beame-telepresence/id1538360498
https://play.google.com/store/apps/details?id=com.Aetho.Beame&hl=en_US&gl=US
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Phenome Face
Detection

Eye Tracking

Photoreal 3\

Avatars
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Account Portal

Administer Accounts

Invite Colleagues.

Get the Beame Apps.
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Manage Content

= Create Meetings

Upload Your Content.
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Features

¥

Meet virtually anywhere

2

Move, swivel and scale
shared content

See people as full body,
holographic avatars

fa

Look at 3D objects
in full fidelity

.
»

«
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Share simulated 2D
and 3D content

A

Draw in 3D space
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Benefits

L

Cut down physical
meeting costs

S

Increase worker
productivity

[ ]

M
Solve practical
problems

=

Improve social
engagement

i)
Enhance team
collaboration

P
11

Generate revenue
opportunities
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Endless use
cases
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Case studies

Surgeon and world-renowned innovator and advocate on transformative
healthcare Professor Shafi Ahmed shares insights on COVID-19. Special
thanks to Johns Hopkins CSSE for providing real-time tracking data.

B )

A © Aetho LLC 2020. Shot With Beame on Mobile. March 25, 2020. www.beame.me/covid-19

El cirujano Dr. Rafael Grossmann, futurista e innovador de la atencion
sanitaria, comparte sus impresiones y actitud hacia la telesalud en un
mundo antes y después al COVID-19 asi como su implementacion en
cirugia. El Dr. Grossmann también describe el punto de inflexion para
COVID-19 con respecto a la mortalidad.



https://www.linkedin.com/in/professor-shafi-ahmed-7114a260/
https://github.com/CSSEGISandData/COVID-19
https://beame.me/es/covid-19/
https://beame.me/covid-19/
https://www.rafaelgrossmann.com/
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Automotive

Bring industrial
designers together
with- mechanical
and electrical
engineers to
develop the next
concept car. Give
customers the
ability to configure
their next ride and
visualize it in their

garage or driveway.
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Biotech

With chnicians racing
to.develop vaccines
and antiviral drugs,
researchers, scientists
and fealthcare experts
could*collaborate
meaningfully infan
immersive _
environment to N
disseminate findings i 5‘
faster and confer on
outcomes.
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Construction

Transformthe
industry from the
ground up. Leverage
full scale and full
fidelity 3D
visualization for BIM
as well as for
architectural design,
project management,
office space planning,
real estate selling, L o
home buying and |
Interior decorating.
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Defense

Simulate safety

protocols, field .
training and combat
scenarios to better &
protect soldiers in & el
preparation for e . ':3, &
Instances where 4 3 Z_ b
split-second Rt s & - o
decisions are on the ; A { "' 3 A | e
line and heightened L) pr:
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situational I

awareness makes
all the difference.
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Education

Increase retention by |
taking teaching and
training to.a-new

dimension. Break up.

lectures with interactive
workshops so students:
become active -
participants with a learn & §
by doing attitude.
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Energy

Because jobs sites are
challenging, costly and
dangerous to get to,
extensive and
thorough planning of
pipes, power grids and
refineries could be
performed with a
visual 3D map of the
landscape and terrain.
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Industrial

Collaborate cross-
borders for rapid
prototyping, supply
chain management,
simulating training
and remote
troubleshooting. Bring
Industrial designers
and electrical and
mechanical engineers
together during the
DFM process.
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Medical

Elevate telemedicine,
triaging, surgical
training, and physician
consultationsito
deliver'better quality-ef
care. Increase
accessibility to
specialists for second
opinions even Iin times
of life-threatening,
critical procedures.
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Competitive
landscape

Low Physical
Presence

3rd-Party Integrations

A
Beame
Microsoft
Remote Spatial
Assist
> High Physical
Presence
Vuforia
Chalk
v

Standalone Experience
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Hardware
landscape
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Product
roadmap

SaaS Platform Rollout

Launch of self-service
subscription services

Market Expansion

Growth of XR glasses allow
for expansion through SMB's

3rd-party Integration Expansion

Continued development to support
additional integrations

2021

2022

2023

> XR maturity



A Number of mobile augmented reality (AR) active users worldwide from 2019 to 2024
(in billions)

TAM 175 75

1.5

Because Beame runs
on phones and
tablets, our total

1.4
addressable market : T .
includes mobile AR .
enabled smartphone 75 — — —
users worldwide. L
0.5 0.44

2019 2020 2021 2022 2023 2024

1.25
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https://beame.me/telehealth/

The diverse potential of AR & VR applications

$5.1b

$18.9b

SAM $16.1b

$§11.6b
$4.7b

@ Healthcare
$2.6b
. Engineering

@ Realestate
$1.6b
@ Retail
$1.4b

@ wilitary $0.7b
‘ Education

$35b

Video games

Live events .

$3.2b

Video entertainment @


https://beame.me/telehealth/
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Go-to-market plan

Our distribution strategy
Includes channel
partnerships with
management consulting
firms, systems
Integrators and
marketing agencies.

125%

100%

75%

50%

25%

0%

Areas of business where XR is used according to XR professionals worldwide
(as of the 3rd quarter of 2019)

.3%
9.3 93.4%

89.7% 89.7%

Product design Workforce / project Educational Trainer / worker ~ Sales & marketing / Manufacturing
& prototyping collaboration learning guidance external communications
Since these organizations (a) already serve large enterprises and have (b) the inside track on pain points and @ VvrR @ AR/XR

common applications used, (c) knowledge of budgets and (d) ears of senior leadership, our goal would be to enter
through the backdoor to close deals quicker. With a SaaS platform in place, management consulting firms could
pitch projects with API integration points to add value (both 3d-party and custom API's) and handle all aspects of

service delivery.
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Pricing model

Tiered pricing
structure to fit the
needs of any size
organization.

As a multi-tenant
SaaS platform,
businesses under
heavy regulation
or compliance
can be assured
their sensitive
data is secured.

Only plan released to date

X ELS

Out-of-the box telepresence to
get you up and running
instantly

from

$95 5 seat minimum

USD/user/month

Fast

Conduct engaging meetings
with our dynamic set of
collaboration features

Contents and calendar import
from i0S, Google and Outlook
for scheduling meetings.

Content imported from
Dropbox, Box and Google Drive

Email support

Premium

$600

Powerful

Add the power of Beame to
your XR experiences with
widgets and plugins

Ultimate

$2800

Comprehensive

Streamline existing workflows
and develop new applications
with 3rd-party and custom APls
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§95/user/month (5 seat minimum) - $475/month for 5 seats = $5,700 in year 1 for 5 seats

No set up fees.

Guest invitations

Total monthly guest invitations:

$43,200
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Here's the deal

54.00%

Research &
Development

23.01%

Operations

$1.25 MM oecom

in convertible notes $8.5 MM valuation cap
2 $200 $191
S
E
$150
$103 §101
$100 RS
$55 $57
$50 e I I .
524 $18
$2 S5 .
$_
Year 1 Year 2 Year 3 Year 4 Year 5

H Total Sales Total Expenses
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Origin story

Rooted in human-centered design, Aetho started in 2014 with a consumer-
friendly tool to improve video capture. As we developed our first commercial
product, we noticed the shift from 2D planar imaging to volumetric display,
so we spent considerable time exploring the augmented and virtual reality
space.

As we launched the first product, we worked tirelessly behind the scenes to
push the limits of visual engagement. We delved into spatial computing and
3D reconstruction in our infancy knowing full well the proliferation of AR/VR
consumption devices would soon catch up.

Today, Aetho redefines human interaction by connecting people and
information in immersive environments.

2tho
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Core team

Harrison D. Lee, CEO and Co-founder

Harrison has over 15 years of hands-on experience in go-to-market, product and marketing strategy. His background is a
combination of startup experience and multi-channel marketing support for clients — both in the B2B and consumer
worlds. The product launches Harrison has been involved with include one of the earliest cloud-based business
communications solutions for the small and medium-size business market as well as consumer Web and mobile apps in
the social commerce and fashion tech spaces.

Harrison holds a bachelor's degree in management information systems (MIS) and finance from Drexel University.

lan Nott, CTO and Co-founder

lan's innovations for Aetho are the offspring of his forte for bleeding edge technologies with an eye for commercialization
and his unwavering passion for human-centered design. His prior hands on experience with Hong Kong and mainland
Chinese manufacturing led to products that found their way into big-box retail stores in the US such as Best Buy.

lan is also the creator of Vivid AR Portfolio, the world's first and only Augmented Reality Crypto Portfolio, which is
available for i0S & Android. Vivid gives users a comprehensive availability of trading pairs, chart windows, indicators, and
technical analysis tools in both traditional 2D and 3D Augmented Reality for both sophisticated day traders and novice
investors.

lan holds a bachelor of fine arts (BFA) degree in industrial and product design with a minor in service design from the
Savannah College of Art and Design (SCAD).

Sascha Neumann, Product Manager

Sascha is a well-rounded product designer and developer focused on revolutionizing human experiences through the
creative exploration of cutting-edge technologies. He has years of gained experience taking innovative physical products
and software solutions to market at both the corporate and entrepreneurial levels. Sascha is skilled in contextual research,
idea visualization, rapid prototyping, design for manufacturing and branding.

Sascha holds a bachelor of fine arts (BFA) degree in industrial design from the Savannah College of Art and Design
(SCAD).
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Verizon and AWS cover 13 of
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| RELATED

Coronavirus and the
M rise of telemedicine

Recruiting new students with new technology

Colleges finding the best way to attract students is to meet them where they are:
A online

HEALTH AND SCIENCE e £ W in o4
Coronavirus and the rise of telemedicine

CNBC's Contessa Brewer reports on how the coronavirus outbreak is causing more people to try telemedicine as a means to connect
with medical professionals

RECRUITING NEW STUDENTS WiTH NEW TECHNOLOGY =3 6 46

MOREHOUSE USING AUGMENTED REALITY TO SHOWCASE CAMPUS 20
LOCAL NEWS OOM FLOOR # THE FULTON COUNTY SCHOOL DISTRICT IS CREATING A "MASK-OPT

Tags


https://www.ajc.com/education/morehouse-college-goes-3d-to-recruit-students/T3BORUMDFZA3XK7AH32SEM5JBY/
https://www.verizon.com/about/news/verizon-aws-cover-metro-areas-mec
https://www.cnbc.com/video/2020/03/04/coronavirus-and-the-rise-of-telemedicine.html
https://www.cbs46.com/recruiting-new-students-with-new-technology/video_f70cef1d-ca77-5454-b507-3df957710b93.html
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What they want/what we say

Where we meet/connect

— Awareness —

Research

>

Prospective Student Journey

Consideration

Inquiry

Apply

Decision
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If we only had 100 paying accounts on each
of the 3 plans, our annual revenues would be:

lllustration

$4,194,000

With 1,000 paying on each of the 3 plans,
our annual revenues would increase to:

$41,940,000
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5G MEC POC

Traditional Beame Experience
~190ms RTT (Real World Tests)

Transit/Peering
Point

Beame 5G MEC Experience

~60ms RTT (Real World Tests)
| |

|
: - 5G Widaband — D '\

Mobile or XR 5G
Device

Demonstrated Best in Class 5G MEC XR Co-Presence

1
 — — — | — 5

Mobile or XR 5G
Device




